(Date)

To: (supervisor name)

From: (your name)

Re: Justification for Attending URMIA’s 2026 Annual Conference – October 10-14, 2026


I am requesting approval to attend the University Risk Management and Insurance Association (URMIA) 2026 Annual Conference, taking place October 10-14 in Philadelphia.

URMIA’s annual conferences are the premier professional gatherings for higher education risk management, insurance, claims, and compliance professionals. As a company serving colleges and universities, this event provides a highly targeted opportunity to engage directly with current and prospective clients who rely on our products and services to manage institutional risk.

Attendance at this conference would deliver value to our organization in several key ways:

Client Engagement and Relationship Development
The conference offers a unique opportunity to meet face-to-face with existing clients (include any you know are planning to attend) in a professional setting, strengthening relationships, addressing emerging needs, and reinforcing our commitment to the higher ed risk management community. In-person meetings at URMIA often lead to deeper client trust and long-term retention.

Business Development and Lead Generation
URMIA’s conference attracts decision-makers and influencers from colleges and universities nationwide. Participation allows for meaningful conversations with prospective clients, identification of new opportunities, and follow-up discussions that can directly support revenue growth.

Market Intelligence and Industry Insight
At URMIA’s conference, there’s no exhibit hall. We are encouraged to attend the conference sessions and networking events which provide insight into current and emerging risk management challenges facing higher ed institutions. Understanding these trends enables us to better align our products, services, and messaging with client needs and market demand.

Brand Visibility and Industry Presence
Having a presence at URMIA demonstrates our organization’s continued investment in and support of the higher ed risk management community. This visibility reinforces our credibility and positions us as a knowledgeable, engaged partner.

Return on Investment
The combination of scheduled client meetings, spontaneous networking, and exposure to a concentrated audience of qualified prospects makes this conference a cost-effective business development opportunity. The potential for new and expanded client relationships justifies the associated travel and registration expenses.

Following the conference, I will provide a summary of key meetings, leads, insights gained, and recommended next steps to ensure we fully benefit from this investment.

Thank you for considering this request. I am confident that attending URMIA’s 2026 Annual Conference will provide measurable value to our organization and strengthen our position within the higher education risk management market.

